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Phillip Kotler
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NEANTIY
vasusinAlagefe S-R Theory luguvesuuudnaaanginssuduslaa (A Model of Consumer

TeasunenanIsuin

Behavior)
fauanalAlunin
a ¥ Yo aoa v & »
AT UMEUDD ANU ATHIAND B MINDVNUDIVDUI YD
— P —1»
(stimuli) (Buyer’s Black Box) {Buyer’s Responses)
a ¥ o v & 4 a o 4
AWIHMINITNA aAnuRIzvDYD N SERnHEAI TN
& ar o o o & iy
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v & ¥
FI7 {ladamsdaay LU RE
@ < A @ a J
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a P &
mMsaUAUNITMa fladaauderinm msdenUSnam s
e o ettt Il (A 0 Jot A A ¥ il
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AWM 5.2 uandluinangAnssuguslan (A

Model of Consumer Behavior )

wuuaemginssuduslng azuandiifufavngdafiviliannisinaulstondndue Tned
BLAUIINMSIARAINTERY (Stimulis) Aiudhunluraidnindnvestiuslaa (Buyer’s Black Box)
fSouadioundesiiigndn  sietnnsmanalianunsamaazldisleduslnasuivednssu
LAz inATRDINTLEI s RnNsTenson1ImeUaUeT (Response) Tu TneilseaziBondeeluil

Philip Kotler and Gary Amstrong, Market an Introduction (New Jersey : Prentice-Hall, Inc, Second
Edition, 1990) p.143




1. Anseduneusnuestide (Stimul)
dsfinsgduanusioinisvesifusloamaiinanusanssduaelusisnevesifuilnaies wu A
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1.1 9n3efun1snsmain (Marketing Stimul)

Ansefunamanandudnszduiitnnisnainansnsomueuuardnliitu udnsedu
MAgtstUdUTTaNINITIan (Marketing Mix) SsuUsznausg Asnsydusunnsiag iy
MseRNLUUNANA Tl Vmeazann Aanseduiuen W mafvuadeulunsthsztuvie
Msiausduaniiiniguledu dsnsedusnumsindomnanisindimine wu dnnsdnuansosi
T mingegnani wagdinszdufumsduaiunisnain Wy mM3sauanuanios nnslewan
flashiase Awing 1 wdrdmninnisnaipansodlafamnudioamsvesiuilon wazannse
Fndenszdumsnsmaalisnzauiuanudosnisveandugniuigenszdundesiefianse
wnszduiuslaaliiAnaudesnisld Sz lugnafnssunistoluias

1.2. A4n3eAuUdY 9 (Other Stimul)

Aensedudu 9 andudenszduilegnieusnesdmsuaziinnmsnainlsiassaniueuls
Aansedumaniliun Ansedumaasegia wu nunassgia  Meldvesuilnavsinasie
Arudesnstovesiuilna Asnszdumanelulad wumelulaBnshoasfivualiouassin
yiliuslnadosmsldnsdwifletoruuntu Ansedunenguneuasniadies wungyae
duvdeannSduiainlavdanilnednaronnudesnislududuiody wardnsedumaiausssy
i vuusssulenuszmdlumeaniasng 9 azfudmnszduliifnanudesnisdudiuiedi
Tunanadu 9 Hudu
2. avwiAniinAnveside (Buyer’s Black Box)

ndesiviermnusAninAnuesite Wudwildudvinamnandnuasoie (Buyer Characteristic)
Bslgsudvdnainan Yadeduiamsssy Jadusnudsau Yaduduyana uazademedninen
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Decision Process) fiUsznaulddedunausing 1 5 dunou l¥ud nssustlam nsdundeya
nMaUsadumaden msnaulade wasnginsundinmstaeaniBensglinaniduide
nszuIunsiadulavestide)
3. m'ﬁmauauawaqﬁé??a (Buyer’s Responses)

mimauauawaﬁéﬁy@ ﬁ%amiﬁmﬁﬂﬁaﬁumé’ﬁiﬂﬂ QU%Imazﬁmsﬁmﬁu’[ﬂuﬁawﬁq q fall
nsidenndndiuai (Product Choice) flagannpuaLDIANFDINT WU denddufalue s
vierdenuuandusimsiin msidenmsndudn (Brand Choice) 1Wu mndosnsanusidusimsiin
wrazfusannsioyls n1sidiondans (Dealer Choice) miadoniiailunisda  (Purchase Time)
madenUiuaduniste (Purchase Amount) usu
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Usenoudenausnads AsauATI UNUTM LazAn YO e

2.1 naudsds mnedangule q AnsAgtesty serineulungy wiadu 2 sedu
- nqudgund Idunasouath Wiouadn dniidesfnluFesondn sefudunsdinuuay

1339818

- nauAend ungunisdipundenuduiusuuuiisied ualives danumiledwiu

9
a

Wesninauugugd
[ < v A o & A a Ao o o a
2.2 aseun \uantuiihmstefiensuilaaiiddiyiian thasrainazfionsan
ATEUASINNNNIsURTUTIBYARG
2.3 UNUIMNNNERTUE UARATIENEITaIiuvatengy Wi ATaUATY Nausade inliyamadl
unuIkazan un ANl uusiaengy

3. Yadeduupna nsdndulavesdwedinlasudvianaanauaudfdiuyanasig 9 1w ang
918N dn1INTEMINATYERA N1sANY JULUNSALELEIR dnstinaseuntn

4. J29891930INeN miLaaﬂsziasuawﬂﬂalmiuamwamﬂﬂa%mwmwm Fedndadelusn
muﬂmﬁdﬁw%wamawqmmiumwaLLaziﬂjauﬂw fjf\mamwmwmﬂigﬂaum&Jmig\]ﬂ,a mi’iUEﬂ’J’]@JL‘%@
WATLINAR UAANNINLATLUIAIILANYDINULDS

tndnteunalafldtmuanguiddutuneuresaufesnmsdatmuaaudosmsduiiugu
vosuyudly 5 sefU Tsdndrduainanusdiosnsseiumlusssefugede

1. AESE I

2. AnudpsIauBlA (mnunagila anuy AnuAITw)

3. AUABINTIAUIAY

4. puaensouazsiung

5. ATHABINITVBITIUNNY
nszuaunsindulevasde

fudl 1 masuifedam nssuunmstessiintudedenseuiindstomuieaufesnisves
FILLEY

il 2 masumdoya luduifuslnrazumandeyaiiedadula luduusnasdumdeyann
uwasneluney erhanltlunsssiiumaden madslsdeyaliifemenfemmteyaifiuainumas
ABUBN
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Uil 3 nsUssliunanadon Juilnrazihdeyanilasiusuliudadunavyuaziiasei
Tof Verde NIludnvueNITUTIUIEUNIINLEDNLAZAUALANNINTIER

S o v a = 2 Aaa Y] a P a Y A v oA Y] &

Uil 4 Mmadindulaienmadeniianan waanisuseidiu gussilivasnsiuded teids ndaantiu
yanaazsoadnduladenmudeniidnanlunsuilam dnlduszaunisalluefindunaeivg
Uszaumsalvanuiaazyou

gj d' a [ dill I 5 v [ dil’ YA ) a (v o‘d'dy gj

Ui 5 MsUszliunenains@e Wutugaiendwinniste Juilaaasindndueingetiun
19 wazluvazmenfufazyinnisuseliunansasuuliaig F9asiulsin nszviunisdnauladoves
duslaadunszuiunisseiies lildneanssiinisie

fAauzn1svne

ﬁﬂwﬂumimaﬁwéf’mﬂﬂa ( Personal Sellmg) *1/1mwmmaamumamwamama
Tnensanredeasliinasisuduiienssnauloluniste wiedntovids vunese vinwei
avinenessausylevtisudninenlunsiduinlalmannisanaulatelinty

WANANITUNY
wetlan13v1e Nd1Agyiaail

1. MIassmEAanda (- Prospecting) o MsvignAlaenssiusindeyaann
agmsw%a&hm NULAAIAUA FUIANNITAT 98 Lwamsw8%awwuwavau1a1umaau¢ww
‘vﬁamﬂmiﬁgﬂﬁﬂLfim‘%aﬁuﬁﬁ'ﬂLLuzﬁﬂ;:Jﬁauiﬂﬁ MntuazAdunisansonialnsemet
VLY U3D E-mail wielideynidasiunasiinmugnéviely

2. mewSgunsitaid e ds (The Pre-approach) Aefanssuiilanseyinu
Aeunazidnluyihnsiaueug lngnengnuTuTndeyangiugnAlviunian My
AOINISLAENRANTIUNITTD UAIFINUNagNSuNT e

3. manuglands ( Approach)  LielUanisung viselseniinisdunwalivens
My WernusswiignAuseriulalunnsennuasn1suainig vaanniuwinnmsiaue
e

4. msiuee ( Presentation) mstauselagusseneiiediudud dalmaded
dowihlgninsanazaala dilugamuauls udrdasailhAneudesnmsiiielignin
daaulae  fuemswenswadeudesnisifstuiugndlasmssuiidgmusmu
wariIsnsunluegndls

5. n5dntelauds ( Handing Objection) lusgninansuig gnAneraivelaugs
#1991 ldnelalusian galiignle vedumildeunnses JungnaaneIeIuTnY
ussenAlmduuInEle wazneneuneutedsdeasnslady oany waziule
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6. Unan13v1e ( Closing the Sales) WumsasUlvignAdnaulade lngaziaue
Maden IS Iazd ey waze1atinslidelauaiives 1y AnsIALAY 197
druanvisevaawny Luduy

7. msAamuNa ( Follow up) 1WUUINIWAINSINY Nsieudeugna Wedswe

WALABINTIAUINITAN99) LLLA WU NsEueU Anad TiAwugi sauluis
nsiBeudeugna WislignAianala Shwduiusamig Jailudnistednlaly
AR

8. MITBNUNANINITUIE ( Sales Report) Weguieldvinnistanisueiaiauds
nMadeusisaunsuelazidueseshglimsivisanuinmiilunisaniuy
Yoy (393 desesad , 2553 : eaulal)

Wineunisnedudnleq finm 1) ﬁmaa“éfaaﬁmm%lﬁmﬁ’uﬁaﬁuﬁm’%a'U'%ms
unnweflazlvdeyaungninlfesansudu Filudews dauan mauaulsumm e
avmaqLLamaaﬂmumwmmammuuh iieliignAAinaandesiuedudi wouinisd
Waueuy wuﬁlmﬂuﬁiiwmm Imal%mqumw 3) wanideenslddminaas wie
ﬁ’wﬁmwwﬁqﬂﬁﬂﬁqLLé’ﬁi@JLﬁé’fﬂa 4) wiausuurdsUsslevifigneldiuanaudmie
U3ns  5) neeuneutednamaingnii iegndaglaunsuteyadudviouimsiidy
330 esenanaztaefinlenaniesnsuiennty 6) oAnusDAwee fnAeaulaly
sEwimsaunu Wy meivi A¥eadeu msufias mslduddutesdiuanvesdudvie
U313 lnggnesaslinansorsualauidedsognan 7) afumeditussvezen wleligndn
\Ainns8e81 audheuende wardhviwiion wieaRaivlvauladeduiee

uenaniinsgdlagnéinanansariile 3 FBmwneiuAe 1) ddagnAdiemnwa
NUBEI N1TBTUILAMANYUE AN wouusyAnsnmuesiAuduie 3N Tned
ihwiinufemefiagliutiligndninaudetiold 2) tlagnArsnuensual Ao Aufuay
UIN15U0IKUE

drudrglignAnddnanulatig wu wladenlddun vToUTn15UeEvIBLaT gnm
eilanuadn 9iigu fsaden thade $dnauie vielinuvasndeandunsie u
AU 3)  3lagnANMIETEUUUSINTYRIRIANT Ae dTruunIIndsduainsanan deduen
¥ ° a a Aa A aAa veva N a Y A A A vy
gndBIAsUANTINIY HUSN15NA viSeddusliiAenuining dusnisvdinisueiieiols
Jusiu (@onduimuniamisvuananuaguuingen |, 2553 : eaulal)

fanssu
mds Wigiseu Inufuansvelagldfavznisve wasihaueranunieudymuaziinseiunlatagm
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nsdaEBuNMsvIetuiiie Wunsnszdueenuieveianis uag n1swuzdidudggndn
Malfduiliosiu Anuienelanivesgnan Tunisuslaaviseaulnadum Wen1sasauasengndny
)

Julula lumsidenuslaavsegulnedustus sgiwioillos Usenauiuniswuztidulagende
gosnauuindeUnviseitougdiousioly uaginaelinuasy

"ANTEAEINNTVIBADNTATUAYUNTAT T IAFUANANIZLANLAY/NTATLARAINTI AU
NNATNNFUINAINIT WAENITATNNINNALYBININTT Tules Tunmeafus

NTENLEIUNITVIY D nsAnRadaaIs(Communication  between Company  and
Customer) seninegnAasian1s lnvendeinsesiialunisdians (Marketing Tools) Laln:

1.mslavaun(Advertising)

lunslawanduauazn1susnis AansagdesdinuuasdmusnaadminsuasniugnAldeneunsy
LezudntuRansIRransafesSusdunisuassnaulaieasulasinslunislavanaudues
nsusnisTaeendendninasineluindu

imqﬂsxaﬁsuaqmﬂmwmﬁaaﬂﬁ -What are the advertising objectives

ulsEINUNAEInassIilasesnsiimials - How must to spend

' '
= =)

danazdeanslinguilmnensiufieesls - What message should be sent
dovlinlavauaisaziunly - What media should be used

warAaN1TAzYinNIsUsEiuNaasnals - How should the results be evaluated

[
U

TURBULIN bUNTIRYIRANTSUNSIIwanAN AU IngUsEasrlunsTavilasinslavan way
Tnqusrasdnatiuasiesaonadasiunaiaitimine ( Target Market) sinuvisdudilunann ( Market
Positioning) Wazd1uUTEaNnIINITnaIn ( Marketing Mix) lng@unisduailunaiaiazdiuuszaunia
msnanaziiutladefililunisimuenislavaniegsmsduluiiansdendsanmsimuningUszasd
Tunslawanfanisaansaiivsussdualdinsvesdasnuasdavhauyssananisdnrlewandudy
ﬂszmuﬂwﬂumimé’ﬂéﬁ’umméfaqﬂ'ﬁsuaqqﬂﬁﬂuﬁaﬁuﬁﬂﬁqﬁu w‘%aﬁﬁ]maaauﬁ%qwﬁaﬁﬂ%ﬁi’]ﬂu
nslawanifielvussgueaneildimunly Tunisdaisulszananiienislawan Aanisazdesiiansan

Yaduaneefareludl :

19 1IIVINVBIEUAT - Stage in the product life cycle.
AULUINNNNITRANA - Market share.

NILUITY - Competition.
szeznar/Anuivedasinslunisiavan - Advertising frequency.
AUENNTOVBIEUAIMALNY - Product substitute-ability.
ANWULVBINAIA - Market characteristics.

nsrvIunsHelufensdengUiuuvesdstunislavaniiiensdeaisiegnafanissifendeviinlatiuy
finavdusgivaudenisnagluiangugnd audlunislamm LagHANTENUNIMINTILAEN1E DY
mafmuassegaTiunslavan g wasiuindudadslunsdenlddeiduiu
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2.n19081aN19A39(Direct Marketing)

MIMANANIeATe Ao sruuvilsresmsnanilidelunislavansgislnogimilsvdennnninitenisidnda
naugnAndsaninsaianalduazaninsansevinldlunnaniud ludndonilensnaamsmsaduaing
weneuvain1slavanlunisaiiauaulavesgnaAidneduinion1suinis nsduasunmseiteld
Jidunsearamenseiitansldlunsnssdusonielnenisgdlagnaaiy

3.0157N5V8AWN5 INLNS1U (PersonalSelling)
mMsvhmsesemsliminauiudeideenduniodonsmensalmmdudauedlidng naias
#suannssuiunslunisviinisne nisldinineiansyaralunisgdlagndifiomssinauladedudn
videmsuinsuazamnmlunisvinnisued

Usznauluse 3 [Tasndne Ae:

NNSA3NUTTYINATENINNITUY
nsaseanudbafeiunginssumsdnaulavesiuslaauazaulan
nsassegdlanaznisaisenuduiussrere 1

nsdaaBunisus (Promotion)ldidndunumdrdnlunisvheanainndedn  gausvasd

yoamsthnagsanaiunsneulifterilifusiaafnearwaulaluidudunntu Tnsmsiaue
naUsglomiimslitugndiduatns ilenseduliignduinanudesnsaudlugisnaiiy

nagnsdnaiumsneiiteuinaldlunsmanalullagiudvarssuuuuiueg futnguazasd
YouUsEneuMsTeiUszneunsioadudaansadontunldlimng fuaud Wy msdaaiunsued
sisdgnénlnemsa iesoamslifgndtodudnuniu fuszneunsfionadentdiBnisuanvesiaogne ns
a183935n151d Mslviaves MsAuty w8

uivndamsdnaiunisvelaeslufidunusmhefidusunanaieliyaramaingae
audnlugsgnénldinniufianunsaiiinsdasdunmsludnuarliduandudnisuoudud n1s
uaitlunistedud nmslivesiyfiey samldiduusgda wasmndesnisduadunisnede
mMajagniinaue ansaldidmsnsedusenslilutafiay msfvuaidinisue wensgdly
i dreaudildini

wedalunisduaiumsneifenliivaieds et msaBanauseloviuayisnmsldaud el
fuslnafinnudilalusaud Senniduiuiduldlven dueanansmirluadelignémsunugn
fN9 9 WU FeasTnALA WEeanuiiiaznanld uimnduiitulug fioaldiSnsBayraugnanlidn
Wwadumlulssuwny

n1sdnuansdud Exhibition 1uiSnsdaaunsueisvilsiilasunnudevgalutagiu s
ansadnfsgnaliie uazgndnanansaidenvuduiiithuiuansdlagine

ASLANAUAIRIBE19 Sample daulwigﬁﬂl%ﬂsajﬁaaﬂauﬁﬂm WU PonuINNATENImIIY
puyianAulm a9 nUszasdluniswandudndesnadioliuslnanaaedd udistonavilviisuyu
GR

nsldauas Coupon (HuirdosiielunisduaiunsuefifeuldunsvansiButs nae35tignén
flFsuarfoindunsliduanagnmil Tnsgnéanunsathguesiiuanliluuandedudlusmafiay 35
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tagtliAnussgdalumstedudunntu iseldmagn lnseravilignéfiaededudeguds fnnu
foennsauduin viseenaldgndilue o anmszuesindusieiesle

nslivasuauPremium  msliveauan iuedesilelunsdaaiunmsuieiideanislignénin
maseuiuluidudunntu Susdunslunandudu Tnseradudnumenislifauddu q Afussneuns
vglud viFendndums

nslduanudnisé Trading stamp  nsduasunsuedsd asnseduliignduinnsiedild
Iﬂ&JaﬂmafmLﬂﬂmmmaqmiavamLLammﬂl’;LLaﬂsuaqmmmi IUsENeUNSANNTAvIEYRLlaLIN
T waroraiignénusysingunils Tnefusznounisanunsafmunieulvaudigndaunsauandold
AUANLLVLN LAY

n15aATIANAUAY Price-off MsduaiumImedsnisansiadudn egdlalignéuntodudn
Tugasnandu Wunagndnisnsefunnudeinisvesgnén Seinldualussezinandu fsznaunis
annsnthaudiidesnmandamenmsfmsmurasam sietu andlddendold witdmstn
Wunldvey onavilignaninaulauulaludidumla vas

uazvngUszneumsilvysznalunsdauaiumsngluszdunisenaidenldisnislawan
Usgwnduiusaud Tnesiudesing 4 1wy Ing Tnsviem] wilsdeiu dngans dolawannanauda nisld
Direct Mail N15M8¥NMUETUNIVIUE 18

ogslsfmuneuiifuszneunisazidenldnagnsdaaiunisneisla desdnuiadowindeon
MA18UTENNT LU dNWEYeIna1n NaanANTImMLNY 818 91T @AITUEATNVBINGUANAT ANYMLUD
WARSuT iInszndnfuriuiasyssanasiidnvasangilimiloutu muinasiinvesnin s
s mie uardsddfesulszana inszmstafanssuanaiunisnglussiasadedusenouniados
fRuyumesuals TeffUsznounsdiosfinnsansgisaziBenituiieiiAnusslovigegn

n158aE31N"3AAIA (promotion) YNEfs Ns¥UIUMMTMENUMTARFeABANTYININTAATR

sewiede fune uasiieadedunszuiuniste Welunslideyatngdla vienonduieaty
wAnfusiuazasBe muvadieliAndvinatonauasuwasnnude faued anudn uasnginssu
veanaudmuney

frfunsdaaunsmanindunsUssanunuresfuelumaneissldaruaaisassdio
udsteyauazgdla evedufuaruinsvieduaiumiuin miduaiumnaniedunihinives
Msmann Lilensansedeasiunguitming Tnstnasenaaziduinasfeiundniag e e
AunanstutaananIsInTmineAla

UszaAvaINITEuaINN1InaIn
1. iiloudatniens (to inform) Wumslideya Ferfiaasa Ynansunngugniitimine ielviAn
mMssunsudeyaieivaudviouing
2. \ie94la (to persuade) Wunisdoaaiitedngdalvinduimaneianudeinisdedud e
UINTVDIUTEY
3. flaifteuaumssdi (to remind) ilumsdeasmenismaaiiiesiftounguidmanglian
msandlunsBvievesdufmieuinig
NSEUAUNSAARDEDENS (communication process)
1. 40MY8INN5A0aNT (communication context) fio anmuwandendinszduniedinnisdeans
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Turnedinsdea ity Sasvlinsdesstusudavionquede

2. uvdaina / f{dsans (source / sender) e fidndonanssing q wdvinsdsseldeSuans
Fsenmvziduyana nguyana vidonieesdnseing 9 uazluvaideafufdondugSuaaileding
Ansledoanaiinty

3. n5dswa (encoding) fi nszuruMsTBINISLUarMuAaldudorufifinumune Wsld
Aneudlassvhadduassu fufufdeunasasdosialisouasuidonouimsazdoasosils
A3UTRzitnla

4. 913a13 (message) nsvuaunaiinsatiuazinlug niswaundu “inans Tnsdnastuas
Usznaulusheansaumemiennamneiunasingdesnisiozds

5. 49991998aN5A0ANT (Communication channel) w30 (Medium) Ae denanvideisnisi
Tduansnndadsludelsu wu nsvimd vy wilsdefiu Wnsdwi ameuns neans samune 1Wusu

6. N3nOATVA (decoding) Ao nszuruMsvesFulumsuarudeyalieglusuuuui
Aruving AgSurnansannsnilldld Tnensneasiaiuasiuegifulszaunisal mssug vinuad
wazAdonvasFuans uenndanimwiadonmeduinusssy deu unum wasgugfdadudngy
vilsfsniidvEnasenisnensiia

7. fffuans (receiver) w3agavaneUanss (destination) fie ypraiifdiniansieanslildsu
31 o1aiduyana nduyana WieesAns fFuamsdeuinnuasalunsitliidle snlvisizes uazdn
T dudsranusasuinasuazulaninumngvesnimsla

8. Assumu (noise) Ao AsiduguassafiAntuluseminmsinsedeans Teinansenusioninu
fiuszavSuavesnsdoans wu 1dessaislian anuuandsnuiamsssy mssenideslidniou Wudu

9. Msnauaual (response) Ao Uiienovaussasiuansvdannildiurnans

10. Foyatioundu (feedback) Wudunilsvesnsneuaues Aensaeansnduludsddsans diio
Huintesdiolunmsvssiiudssavsuavestmansiiasly fasvenlifdsansmauinansitfasaduiudui
WinlavesdSuannteeiiiesla
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nslaiwan vnefaguuuunisliimansfeiudud vinmsiernudn nglildyanauassos
Foaldine Wogdalnenimanisdusonune uazannsaseyldudwedunulavanduld
Uszinnuaanslaean
1. Ianudsziannguidanane (By Target Audience) wUssenldsied
1.1 mslawandisjsgifuslng (Consumer Advertising)
1.2 mslawaindisjsgvinegsia (Business Advertising)
2. IANUUTEANDIUIUTIIUNYAAEAT (By Geographic)
2.1 mslaiwanilyjsrinsUseme (nternational Advertising)
2.2 MslawanszauYf (National Advertising)
2.3 nslawauluwnlawanis (Regional Advertising)
2.4 nslaansedutiesdiu (Local Advertising)
3. Saeuusznnde (By Medium)
3.1 Malnsvien
3.2 M9y
3.3 Meingans
3.4 lngldanvanens
3.5 upnANL
4. Fanaszaniidonn vde 9M3jenane (By Content or Purpose)
4.1 mslavandssueinunislavananidu (Product Versus InstitutionalAdvertising)
4.2 nslavariiteniaanansiiunslasaniliviiwananisi (Commercial
Versus Noncommercial Advertising)
4.3 mslawaniiianseyiiunislavanliiinnisus (Action Versus Awareness
Advertising)

nsanaulandnasylunszulsunislavan
nsaeaulaiedtusaadviang wsegila (Market) enisimuangutvane gile guu
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nsndulamuningussasiraenisiayan

2.1 fiouds17@15 (To Inform)

2.2 L‘ﬁagﬂﬁa (To Persuade)

2.3 Wioiioun1us (To Remind)

nsUsEYdUNLSINERY Anuneefiinisnaey TnsAanisuiaiioasnsimuni

£%
=]

A I3 YA o i i = ao v w saa PR,
nareasrnis WiAndungulangunils Wnsuseunduiusniewldiise
Y a ¢ . .
nsldaafiant (Publication)
nsldivmnsaliuay (Events)
n3IY1 (News)
N3Na1IgUNINAY (Speeches)
nslusnsyuvuskardsay (Public and Social Services Activities)
nsledEelany (Identify Media)
fanssu
Aas Wigiseu AnufuRnmsdaasunisue mslawan wastdiawenanunieudymuasinsigiuily
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unil 6 NsHARLAZNITAMLAZIAN

GUEFRLLY
Anvi3ous 1ile uaresueanudidesiufeniuniemdn nsdvunsian wavanansaldnagys
dunaanSsikarn1siesald
NansSEusiAAne
annsoldmandn nisimunsian uazanansaldnagnsdiunaunEnSusinasnnsdasanld
vouteiom
NINAALAZNITAINUATIAN

nagnaIuNay

wanausin1naALAENTHITIA7

deyanualunnsgiu
HnujUsnisivuasien
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= ! a v A a = ° a = 2 A
3101 VHUON %aﬂqmaﬂaUﬂqﬁianﬂqiwLLﬁﬂQ@@ﬂNWIUEUQWUQUNU 159 LWWUFDNANNNT

wandsuluguRunsy yae nuneds  1unavemdndueiegrmiliannsalduanifouiu Gumdn
winlalaguansoanunlugudelsun

Uadenaa5a1ialun1snIuunsIAn

1.J93snelu
2. Uadenieusn

1. Uaaenielu

1. JngUsrasdveteern1s (Company Objective) asfnsviseusenazilugfimue
Wmneuazuleniglunisiiduiamsudidsimussaiteiaonadosiu
2. dnuyaizlazUszianvesdum (Character of Product) 19U &UANEATNITULONGE
WYYTIAWHINTIUNFN
3. funuasndusafmuanendusan
2. Jaduatsuen
1 filsflaguasd(Demand)vasnmaindimnusdioamsiausdedudunnuiilauaguasdvesdudiig
Audameusiasanduogisls
2. anmiesegnalulagiu
3.NVN8LAIFUR
4.355891U550dluNsUsENOUSIAA
5.80MNNTUUe U
6 Aflsfaedaunansduanseeliatausaneld
7. Juslon
TnguszasAlunsimuasan

wislawdu 3 Ussanlng) « fe

Lsanaunils(ProfitOrientedObjectives)
2.f191300101UN15U8(SalesOrientedObjectives)
3. RSN WILENETAINUD931AT (Stabilize Price Objectives)

Linguszasalunisivuasalagfiansansumlyinguszasdlunismvuasialagfiansansumils
tumeeudt Winlsludivue vdendnlunisinnsaniismasegszaulanus 19 2 agnefie

1.1 viteldneuununandhvune (Tareet Return) foidu mssadhmnglSeuindosnsilsfusiuau
Fuasivitle o19aadudnnutusednduiladuiesazivilaaintuamu viedesazsmuie udn
Fedmaingdeen a swiuledae ilsaudmne

1.2 ieldnansuunugegn ( Maximize Profit) Aemstwussiaiie Tldlsgeaniu Tung
AsgEansarin s aasafiduuiudeming =meldifiuseviaeie Marginal Cost (MC) =
Marginal Revenue (MR)
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2. 3nguszasAlunisivuasialagiiansandiunisueuudlaidu 3 ag19 Ao

2.1 laifi3inaumsune (Increased Sales) Aonsssenlsiin usdosidsdeiasdedishnitdunu
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